
Proposal Process Flow

JPG’s Proposal Process Flow can be defined by 8 distinct steps (see diagram below). This process usually applies
to the following situations: 1) where companies who have on-going project needs wish to partner with a service
company such as JPG  to support their publications effort on a continuing project basis (primarily on an off-site),
and 2) where companies who have documentation issues internal that need to be resolved wish to partner with a
company such as JPG to resolve their publication issues with either on-site or off-site support strategies (or a
combination thereof). Note: See our Quotation Process Flow diagram for our process in initiating individual
project quotations.
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